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LOUISVILLE 5
PORTFOLIO

CLIENT
Brown Capital

LOCATION
Louisville MSA

PROJECT OVERVIEW

The Cushman & Wakefield Sunbelt Multifamily Advisory Group 
offered the exclusive listing of a multifamily offering of 1,460 
units spanning five (5) properties in the Louisville MSA titled the 
Louisville 5 Portfolio. The transaction is not only one of the 
largest dollar volume multifamily sales in Kentucky’s history, but 
also one of the largest number of multifamily units sold in a 
single transaction in Kentucky history. The Louisville MSA was 
identified in July as a top US market for apartment rent growth 
in 2024 according to Apartments.com. The strong rent growth 
has made this area an ideal candidate for new investors to 
explore opportunities in Louisville for acquisitions.   

The Louisville 5 Portfolio includes, Eagles Eyrie, the intown 
community, just 2 miles east of the highly desirable NuLu
district. Three of the properties, Partridge Meadows, Lyndon 
Crossings and Devonshire, are grouped in a half mile radius in 
the St Matthews/Lyndon submarket, five miles east of the city 
center. Boulder Creek is on the perimeter of the Louisville MSA 
in the affluent Jeffersontown suburb. Since development, the 
Louisville 5 had been managed and maintained by the original 
developer. This was the first opportunity to acquire these assets 
on the market, which were available either as a portfolio or on 
an individual basis.

THE CHALLENGE

An offering memorandum was developed for this portfolio and 
was distributed to 174 potential buyers. Hundreds of prospects 
showed interest in this portfolio from across the globe.  Over 
the next six months, our team systematically coordinated tours 
on five separate assets in multiple locations including one tour 
date with over ten tours scheduled in a single day. Having 
received over 41 offers, of all sizes, terms and conditions, we 
were fully engaged throughout the process. The final bidding 
round was something our team had never seen before. 

Because of the size and scope of the portfolio, the type of 
buyers interested in this acquisition play the game a little 
differently than what we have typically seen in the Kentucky 
markets previously. There were several curveballs with 
tremendous last-minute increases in offers and large hard 
money deposits, by more than one buyer through multiple 
rounds. This made the selection process for the buyer very 
difficult. Of the six remaining contenders, only one was a local 
offer. The other offers were from players new to this area 
coming from as far away as Israel and South America. The 
competition was steep as these potential investors battled for 
the best deal for both buyer and seller.

THE SOLUTION

Fortunately, our team was able to assist the sellers and suggest 
excellent negotiation advice in selecting the best fit buyer to 
close the deal. This sale represented MF Capital, LLC’s first 
property purchase in Kentucky. MF Capital is located in Michigan 
and their current investment portfolio includes more than 7,700 
apartment units that they own and operate across the Midwest, 
Sunbelt and Pacific Northwest. Being new to this area our team 
was also able to assist MF Capital as their representative. While 
they have a broad portfolio in other states, our local expertise 
helped to navigate regulations unique to this area.  Without our 
efforts to bring global investors to the table, the financial impact 
for our client would have been significantly less.  

RESULTS ACHIEVED

The new owners of the asset plan to renovate most, if not all, of 
the 1,460 units. At the time of sale the asset kept the look and 
feel of its original build date on the interiors. Minor updates have 
started but the new owners are planning full renovations for the 
5 assets and hope to bring a more modernized look to them. 
The total investment of the renovations is budgeted at $26.1 
million.  Renovations to the buildings will add to the overall 
appeal of these properties for the current and prospective 
tenants.  The improvements help to make these properties a 
benefit visually to the surrounding community and will have a 
positive financial impact as local companies are used for the 
renovations.   

NUMBER OF UNITS
1,460 Units

REAL ESTATE TYPE
Multifamily


	Slide Number 1

