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PRIVATE CAPITAL MEETS INSTITUTIONAL 

SERVICE.

Whether you have a $1 million or $100 million 

property, each client receives the same quality of 

service, marketing exposure and deliverable results. 

Our clients are typically individuals and partnerships 

who have their own capital at risk for the purpose of 

building personal wealth. Their investment goals are 

met by maximizing value in every assignment and by  

providing them a level of service previously only 

available to institutional clients. 

LOCAL EXPERTISE, WORLDWIDE EXPOSURE.

With 52,000 employees in more than 60 countries,  

the Cushman & Wake�eld platform provides global 

access to the most local, national and international 

investors in the industry.

MULTIFAMILY INVESTMENT PROPERTIES

MULTIFAMILY:  IT'S WHAT WE DO.

The Cushman & Wake�eld Multifamily Team specializes 

in the sale and acquisition of multifamily properties 

on behalf of private investors in Kentucky & Southern 

Indiana. Simply stated, we sell more apartment 

buildings than anyone else.  Since 2020 we have sold 

over $870 million in Kentucky and Southern Indiana. 

Why does this matter? Our experience provides 

clients unparalleled market knowledge, access to 

buyers, resources, leverage, credibility and market 

coverage.

E X P E R I E N C E  W H E N  I T  M A T T E R S

When it comes to apartment sales volume, our team is the acknowledged marke t leader, with more 
than $614 million in completed sales transactions within the last 3 years. Wh at we value most is our 
reputation as the go-to choice of sophisticated owners and buyers. 

Hiring Cushman & Wake�eld - the market leader - means that you are hiring the �rm w ith the most far-
reaching expertise and experience.



5 

RECENT PRIVATE CAPITAL SALE ACTIVITY

89 UNITS
SOLD: July 2024

PARTRIDGE MEADOWS
Louisville, KY

SHELBYVILLE PLACE
Shelbyville, KY

502 UNITS
SOLD: OCTOBER 2024

68 UNITS
SOLD: NOVEMBER 2021

BOULDER CREEK
Louisville, KY

FONTAINEBLEU APARTMENTS
Lexington, KY

402 UNITS
SOLD: OCTOBER 2024

2020 - 2024

7,586

$870.9 M

236 UNITS
SOLD: January 2025

EAGLES EYRIE
Louisville, KY

BLANKENBAKER CROSSINGS
Louisville, KY

80 UNITS
SOLD: OCTOBER 2024

SOLD

UNITS
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MULTIFAMILY: THE DIFFERENCE

EXPERIENCE AND CREDIBILITY

• We sell more Multifamily properties 
in Louisville than anyone else. Our 
proven and successful disposition 
methodology achieves top-of-
the-market pricing and deliverable 
results.

MARKET KNOWLEDGE

• Market dominant performance 
o�ers unrivaled market 
knowledge to our clients. We 
have the most accurate and in-
depth market analysis to help 
you make informed decisions.

• With the help of our in-house 
research analyst, we produce 
quarterly multifamily market 
reports for Louisville and 
Lexington, reviewing the investor 
activity, economic development 
and trends in these active 
markets.

LOCAL EXPERTISE, WORLDWIDE EXPOSURE

• We live and work in these 
markets. Our local knowledge 
provides invaluable insight into 
value, potential and risks.

• Our extensive local database of 
owners and investors provides us 
with a running start identifying 
buyers and properties.

• The Cushman & Wake�eld brand 
is recognized throughout the 
globe.

• Listing a property with Cushman 
& Wake�eld provides instant 
credibility in the marketplace 
and gets the attention of top tier 
investors.

FULL IN-HOUSE SUPPORT SERVICES

• A more e�cient and e�ective 
service with a full range of 
investment services including: 
�nancial analysis, marketing, 
production of o�ering materials, 
websites, and graphics.

• Our in-house resources provide 
a marketing advantage. We use 
institutional quality analysis and 
marketing materials to promote 
properties in the best light.
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Cushman & Wake�eld  produces the following 
marketing materials in-house with our 
dedicated, award winning support sta�:  

• O�ering Memorandums

• Brochures

• Postcards

• Graphics

• Financial Analysis

IN-HOUSE  
MARKETING SUPPORT
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CUSHMAN & WAKEFIELD CORPORATE OVERVIEW

Welcome to   
CUSHMAN &  
WAKEFIELD

1917

1969

Media conglomerate 
RCA Corp. acquires 
Cushman & Wake�eld

1994

Recognized as the �rst 
truly global commercial 
real estate �rm with 
partnerships established 
with major real estate 
�rms in the Americas, 
Europe & Asia

Cushman & Wake�eld 
founded in New York 
City

1990

Cushman gains a 
signi�cant presence in 
Europe

THE HISTORY OF CUSHMAN & WAKEFIELD

1976

RCA Corp. sells 
its stake to The 
Rockefeller Group

1973

Scherer/Casper & 
Associates founded in 
Louisville, KY

2005

Commercial Kentucky 
joins Cushman & 
Wake�eld as an 
alliance �rm

2018

Cushman & 
Wake�eld | 
Commercial 
Kentucky 
celebrates its 45th 
Anniversary

2005

Cushman & Wake�eld 
acquires Russian �rm 
Stiles & Riabokobylko, 
Canada's Royal LePage 
& Semco Johnson 
Controls

2015

TPG Consortium acquires 
Cushman & Wake�eld

Cushman & Wake�eld 
merges with DTZ for a 
total of 43,000+ employees

2017

Cushman & Wake�eld 
celebrates its 100th 
Anniversary

Cushman & Wake�eld is a leader in 
the global real estate marketplace, 
putting the client at the center of  
everything we do. 

Cushman & Wake�eld was founded in 1917. More 
than 100 years later, the company is a leading 
global real estate services �rm with over 52,000 
employees in 60 countries.

By combining our global perspective, deep local 
knowledge, and impressive platform of real estate 
solutions, we help investors maximize the value of 
their real estate.

Cushman & Wake�eld is among the largest 
commercial real estate services �rms with revenue 
of $10.1 billion across our core services of agency 
leasing, asset services, capital markets, facility 
services (C&W Services), global occupier services, 
investment and asset management (DTZ Investors), 
project and development services, tenant 
representation, and valuation and advisory.

2020

Cushman & Wake�eld 
acquires top property 
management �rm, 
Pinnacle Property 
Management Services, 
enhancing its ability 
to meet the demand 
for fully-integrated 
services from 
multifamily investors

2023

Cushman & 
Wake�eld | 
Commercial 
Kentucky 
celebrates its 50th 
Anniversary

Impact in Numbers

52,000
TEAM MEMBERS

$9.5 billion
2023 REVENUE

60
COUNTRIES

6.2 billion
SF MANAGED
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SUMMARY

Sourcing aggressive and quali�ed buyers involves a cutting edge 

and proven marketing approach. We have a successful disposit ion 

methodology providing an established track record for achieving top-

of-the market pricing. This includes fully understanding the proper ty 

speci�cs and developing a comprehensive marketing plan, including 

o�ering memorandum, email and direct mail campaign and proactive 

phone calls to targeted local and national investors. Our database, 

marketing strategy and market leading performance allow our clients 

to present their property to the top-tier investors in the best light 

possible. Our primary goal is to secure the highest possible price in the 

shortest amount of time for your asset. 

We work hard for buyers acquiring property as well.  Our exte nsive 

database allows us to identify and pursue properties that match the 

buyer’s criteria. Our goals are to identify appropriate properties an d 

work with you to acquire them at competitive prices.

As you analyze your multifamily investment strategies, please cons ider 

that we have built our reputation, brand and market dominant 

performance not by being driven by a single transaction. We pride 

ourselves on being your trusted advisor in the disposition or acquisiti on 

of your multifamily property. 

We expect 2025 to be an even better year and look forward to the 

opportunity to work with you. If you have any multifamily questions or 

comments, we welcome the opportunity to meet with you.
 

REAL ESTATE  
VALUATION
WHETHER YOU'RE  

LOOKING TO SELL ,  
FINANCE  OR  
REFINANCE  YOUR  

MULTIFAMILY PROPERTY, 

WE OFFER THE  

BROADEST SCOPE OF 

SERVICES TO PROVIDE 

YOU WITH THE  MOST  
COMPREHENSIVE   
DISPOSITION   
SOLUTIONS  
IN  KENTUCKY & 

SOUTHERN INDIANA  AND 

ANYWHERE AROUND  

THE GLOBE .
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CRAIG COLLINS
Senior Director

Direct: 502 719 3221
ccollins@commercialkentucky.com

333 E. Main Street, Suite 510
Louisville, KY 40202
+1 502 589 5150 
commercialkentucky.com

AUSTIN ENGLISH 
Senior Associate

Direct: 502 719 3258 
aenglish@commercialkentucky.com


